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PARKER'S CO MMISSION 

SYSTEM, 

A METHOD or DI SPOSAL BOTH UNIQUE 

AND ADVANTAGEOUS. 

I 
desire to call your attention 
to a radically »ew mode of 
stamp selling for collectors. 

There are many eollectors who for 
one reasen or another have stamps 
to sell. All collectors naturally 
accumulate some duplicates. And 
there &l'e also a great many stamps 
placed upon the market through 
the breaking up of collections, 
either in whole or in pa.rt. The 
auction sale has beretofoPe been 
almost the sole recourse of collec­
tot:a who wish to sell. Of coo rse, 
really salable s•mps can always 
be disposed of tQ dealers; but the 
collector must in that. case be coa­
tent to sell at wholesale rates, 
whereas he usually desi;ies to rea­
lize a higher figure if it can possi­
bly be brought about. Hence, be 
turns to the auction sale, where he 



may be supposed to receive the 

benefit of praclially selling at ra­
t.ai l. But the auction system, good 
as it is in many wayR, has attached 
to it some serious disadvantages, 
as mRny collect-0rs have reason to 
k now. Auction results are fickle 
thiog-s. A stamp ma.y ~ell at. a 
f!t10d round price one day, a nd the 
next, nn absolutely identical spec­
imen ma.y fetch hMd ly half the 
sum. There are many varia ble 
quantities that can affect auction 
results. Bad weather mav ea.us<> 
a poor attendal'!ee, poor · d iscrip­
tions in tho car1tlogue may d iscJt:r­
Aige mail bide.ling, a glut of &u<'­
tions may cause i;t.a.gnation in t hP 
market, and in m.iny ways auction 
p1·ices swing up and down, n.n<l 
back and fo1·th, like an erratic· 
pendulnm. 

I believe thn.t the t.irue is ripe 
for the introduction of a. Bew Salt-I' 
Sy~tem which I have been stndy­
in~ over a.ud planning out for " 
long time past. I propose to e~­
tn.hlish as nn i m f>ortnn t lmrnul1 



and feature of my bnsiness a Com· 
miRSion Department, thro' whose 
agency collector·s may d ispf>Se of 
stamps to the maximum af advau· 
tage at the minimum of cost. 1 
hl\ve, BS most of those who receive 
this book will know, p. sta!np bnsi­
ness which is, I believe, in clo~e 
tonch with a larger number of ac­
t.ive stamp buyers tban any. other 
inAme1·ica. MyPl'iced-J,ist,ofwhich 
H9 editions have been issued, goes 
to almost every live collector in the 
United States; and I have active 
business with at least half of the 
actual stamp buyers of this coun­
try. You have tihe stamps: I have 
the facilties for selling them. . I 
propose that we co-operate. The 
new Commission Department will 
be, in effect, a brokerage business, 
designed to find a buyer for your 
stamps at your price; in just tho 
~a.me way as a real estate broker 
disposes of houses and lands. 
At your pr·ice: that is the nutshelJ 
and kernel of the whole matter. 
You do not g-.tmMe on uncertain-
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' ties. You i•un 110 r isk; you take 
uo chance. T he stamps are sold 
at your price or not &t all. T he 
advance foe is t rifli ng; a nd the 
commission, if a sale is effected, 
less t han one-half of auction sale 
costs. ffow, you may ask, do I 
4lxpect to d.ispose of stamps thus 
Rubmitted? Let me arn;wer, by 
every means I wonld use if t he 
stamps were my own. 1 possess a 
market such as no auction cata­
logue reaches. I have dozens upon 
dozens of wan t lists submitted to 
me every week in the year. I have 
in short, the custom of thousands 
and thousands of collectors, 1osuch 
of whom as I consi<ler likely buy­
ers I can submit you r stamps with 
lit tle extra expense. I have a very 
lar~e stock hu t I cannot hnve 
evel·ything. By enl iRt ing the in­
tR.rest of hund reds of collectors 
who are sellers, I expect to ruore 
accurately cover the wants of col­
lectors who are hnyers. I expect 
to ma.ke t.his Commi8sion DepA.l't· 
ment of mtl.n ife~t a<lva ntag-e to 



t.ln·ee persons; namely, myself, the 
man who sells tbro' me, aud the 
man who bu~ of me. It is the 
most liberal and wi11 also, I be­
lieve, prove the most practical 
propo~ition ever submitted to col· 
lectors who have stamps to sell . 

THE MODUS OJ>l:RANDI i 

For every stamp accepted for 
sale, I charge a. retaining fee of 1 % 
of that stamp's catalog ue price. 
On a $1.00 stamp the fee 
would be 1 cent, on a $5.00 one 5 
cents, and ao on. This retaining 
fee is exacted i n order to limit the 
operations of this Department to 
Raleable stampf\. If no such 
charge wen\ made, it would be 
glutted with that clMs of cheap, 
un<lesirable trasJ1 for which, of 
course, no one could find a market. 
And moreovet', the retaining fee is 
a guarantee of the bona fides of 
the seller,- vroof that be is in 
earnest in bis desire to sell, has 
priced each stamp at a pric~ at 
which it ought to ~ell , an<l is not 



putting it in at a high piice, caring 
little whethe1· it is sold or not. 

This Department is to render 
actual, practical service to bona 
fide sellers. The retaining fee 
will be deducted from tbe commis­
sion when the sale is effected. 
Tbe commission will be 12~ % 
as against 20 to 30 per ceut 
charged b y auction firms. If the 
stamp is not sold there i s no cbarge 
beyond the 1 % retaining fee. 
But every collector may rest as­
sur~d tha t if a stamp is sale3ble 
·and offered at a fair price, this 
Department can sell it. No 
dealer in this country . has 
better facilities than I for dis­
posing of good stamps of any 
class. Stamps submitted for sale 
will be handled in no half wav or 
trifling manner, butt.heir sale will 
be actively sought by live,original 
and progressive means. 

If you wish to submit stamps 
for this department to sell, send 
same to me by registered mail, with 
proper retaining fee for each stamp 



and plain instructions at-J to price 
of each one. Under no circum~ 
stauce Lio I undertake to fix a 
pric~. 

. .... 
E. T. Parker, 

Posta[e and Revenue 
Stamps, 

Bethlehem, Pa . 
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